
In brief 
	■ History and expertise — MFS has a deep history and expertise in fixed income. The firm was an early 

pioneer in the development of credit-oriented active bond management. 

	■ Risk management — A strong risk-aware culture took root in the fixed income group before spreading 

across the firm. 

	■ Global research platform — Close collaboration between equity and fixed income analysts and portfolio 

managers, a hallmark of the firm’s investment model, was fostered early on in the history of the firm.

A pioneer in active bond management
The history of fixed income (FI) investing at MFS mirrors the genesis of active bond management in the financial 

markets in general. In 1970, Keith Brodkin came to the firm from New England Life Insurance Company to lead 

the newly established FI group and manage the bond sleeve of a balanced fund, MFS® Total Return Fund. It 

was one of the first funds of its kind to include bonds as an integral component. Up to this point, bonds were 

generally owned by wealthy individuals and insurance companies, which held them as an asset to match their 

liabilities. These were “buy-and-hold” securities, held to maturity — the coupons were literally clipped. 

Brodkin developed the FI group in the 1970s, hiring numerous colleagues from New England Life. With a few 

other key market players, he pioneered active bond investing. He made his mark focusing on security selection 

based on fundamental credit analysis as a complement to interest rate calls. A key part of his investment strategy 

was to buy corporate bonds in anticipation of changes in their credit ratings, with the result being these credit 

strategies emphasized total returns rather than yield. Traditionally, bonds had been seen as a source of income 

based on yield. The total return focus developed under Brodkin required that investors appreciate the two 

components of a bond’s return stream: income and capital appreciation or depreciation.

The first institutional account was established in 1972. In 1974, MFS® Corporate Bond Fund was launched. It 

sought to enhance returns with rerated bonds. The same year, a watershed event occurred in the bond markets: 

Penn Central Transportation Company went bankrupt. This was a turning point for the FI markets and propelled 

the growth of active bond management. A “buy it-and-forget it” approach was no longer feasible. Investors 

needed to be aware of the implicit credit risk associated with all corporate bonds. 

MFS® Fixed Income History
A Heritage of Innovation and Growth

This document does not constitute an offer or solicitation and is intended for informational purposes only.
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Beginning in the 1970s, MFS spearheaded 
the evolution of FI credit markets beyond the 
standard liability-driven insurance product 
that had predominated. The firm’s focus on 
credit investing and total returns today can 

be traced back to that beginning. 

Brodkin continued to expand the FI product set and hired Joan 

Batchelder from Keystone Investments to help manage MFS® High 

Income Fund, which was launched in 1978. The firm became one  

of the early entrants in the high-yield category with the introduction of 

this fund, consistent with the emphasis on credit. 

Batchelder built the framework for security selection and managing 

credit exposures in portfolios, as well as the system of risk management 

versus the benchmark. The philosophy that consistency and risk 

management should form the foundation of FI investing was firmly 

inculcated in the group. The mantra was to avoid disasters like Penn 

Central: “Winning by not making mistakes.”

This approach of diversifying risk and allocating the risk budget  

to the area where we think the firm has the most skill — credit  

selection — changed the firm’s investment philosophy and formed 

the basis for the risk management process that permeates the entire 

Investment Department today. Over time, as the bond markets grew, 

asset allocation became a natural extension of credit selection and our 

risk management process.

Credit analysis, risk allocation and ongoing 
risk management became part of the DNA  

of fixed income at MFS early on. 

MFS funds in the forefront 
The firm continued to play a leadership role as the fixed income markets 

continued to evolve. MFS launched a muni fund in 1976 (MFS® Municipal 

Income Fund), one of the nation’s first, soon after legislation permitted 

muni bond mutual funds. 

The firm was a pioneer in investing in new bond markets around the 

world as they opened up to foreign investors in the 1980s and 1990s. 

In 1981, MFS launched America’s first global fixed income mutual fund 

(MFS® International Bond Fund), which invested in global sovereign 

bonds. These investments, by definition, required original research. At 

the time, sovereign bond markets were prone to volatility, and extensive 

sovereign credit analysis was required to position portfolios to earn 

excess returns. 

The global fund actively traded derivatives and currencies, the first  

MFS fund to do so. This set the stage for the use of currency forwards  

to manage currency exposure, as well as the employment of bond 

futures and swaps to manage interest rate risk. These derivative 

strategies first used with the global portfolios are an integral part of 

active FI management. 

It was this application of the MFS research philosophy to international 

opportunities that subsequently led to the firm’s expansion into 

emerging markets and, more recently, international credit markets. The 

global/international bond portfolios were early adopters of emerging 

market bonds (EMD), investing opportunistically starting in the early 

1990s. As the asset class grew in breadth and depth, MFS launched a 

dedicated EMD strategy in 1997, one of the first of its kind. 

The firm continued to focus on credit investment strategies, and 

in 1984, MFS® Municipal High Income Fund was introduced as the 

first US mutual fund seeking high, tax-advantaged income from 

lower-rated municipal securities. In 1986, MFS® Municipal Income 

Trust was launched as the first closed-end mutual fund to seek high, 

tax-advantaged income, followed by MFS® Intermediate Income Trust 

in 1988, a closed-end mutual fund which attracted $2 billion, in the 

largest initial public offering (IPO) in US history up to that point. 

In the 1980s, the firm introduced the MFS® Government Securities Fund, 

which invested primarily in treasuries, agencies and mortgage-backed 

securities (MBS), and began investing in asset backed securities (ABS). 

In the 1990s, commercial mortgage-backed securities (CMBS) were 

added to the product mix, along with emerging market debt. In the 

early 2000s, a TIPS (treasury inflation-protected securities) fund was 

introduced, followed by local emerging market debt and more recently, 

global credit strategies. See the timeline on page 4 for a detailed listing 

of major FI fund launches. 
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Global research platform: A collaborative approach 
from the outset
From the outset, collaboration has been a hallmark of our fixed 

income research process, and today, structural connectivity —

sharing information — is our mantra. Ideas are shared and  

debated through

	■ daily meetings with FI portfolio managers, analysts and our  

macro team 

	■ team meetings across disciplines 

	■ rates and foreign currency strategy group forums

	■ quarterly macro/micro meetings to discuss, evaluate and 

validate inputs

Of course, sharing information takes place almost constantly on 

an informal basis. Cross departmental discussions — structural 

connectivity — ensures that information and ideas are widely 

discussed and debated. We believe that diverse viewpoints in a 

setting of respectful challenge lead to better investment decision 

making for our clients. 

FIXED INCOME
STRATEGY GROUPS

Interest rates, currency and
sector allocation inputs

FIXED INCOME
ANALYSTS
Issuer-level

credit research

FIXED INCOME
PORTFOLIO MANAGERS

Portfolio manager expertise

EQUITY
ANALYSTS
Cross-capital

structure insights

FIXED INCOME
TRADERS

Market technicals

QUANTITATIVE
ANALYSTS

Risk modeling
and stress testing

COLLECTIVE
INTELLIGENCE

drives better
decision making

The close collaboration of equity and FI analysts and portfolio 

managers was established early on. The FI team leveraged the 

firm’s equity research analysts quite extensively in the beginning, 

particularly in the case of the strategies that called for credit analysis. 

The team benefited from joining their equity counterparts in 

meetings with company management and the insights that stemmed 

from the equity side of the capital structure. Similarly, equities 

derived value from understanding the leverage and debt issuance 

of a company. This team approach is an important component of the 

way the firm manages money to this day.

MFS’ investment model has encouraged 
cross-capital-structure collaboration  

from the beginning and is a key differentiator 
to this day. 

Integration of ESG research
Since our start as active bond managers in the 1970s, research — 

understanding what can go right and what can go wrong — has been 

integral to our investment process. Determining the risks in the bond 

market related to environmental, social and governance (ESG) issues 

therefore comes naturally to us. And understanding how those risks 

have evolved is critical to making solid investment decisions.

Conclusion
MFS played a pioneering role in the development of credit-oriented 

active bond management. A great deal of experience and expertise has 

been gained during the course of the firm’s longstanding engagement 

in FI.

The collaborative team approach bolsters the strength of the global 

research platform, which spawns valuable insights on security 

selection and risk management. MFS’ senior management has a deep 

understanding of and commitment to FI borne of their experience 

investing in the asset class. 

In sum, the firm’s storied history in FI — particularly in the credit- 

oriented markets — and strong collaborative culture provide a solid 

foundation on which to grow the FI franchise, and as we pass the 50-year 

mark in our fixed income history, we continue to build our fixed income 

global platform, adding people, resources and products to better serve 

our clients.  
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A history of innovation: Key dates and MFS fixed income launches 

1924 Massachusetts Investors Trust introduced as America's first mutual fund.

1969 Massachusetts Financial Services Company created to expand the organization's product line and investment management capabilities.

1970 Fixed Income Department established to serve mutual fund investment counsel accounts.

1970 MFS® Total Return Fund 

1974 MFS® Corporate Bond Fund

1976 MFS® Managed Municipal Bond Trust opens as one of the first national municipal bond funds.

1978 MFS® High Income Fund introduced; one of the first of its kind.

1981 Massachusetts Financial International Trust Bond opens as America's first globally diversified fixed income mutual fund.

1982
MFS becomes a wholly owned subsidiary of Sun Life (US) and thus affiliated with Sun Life Assurance Company of Canada, one of the world's 
largest life insurance companies.

1984 MFS® Municipal High Income Fund introduced as the first mutual fund seeking high, tax-free income from lower-rated municipal securities.

1986 MFS® Municipal Income Trust introduced as the first closed-end mutual fund to seek high, tax-free income.

1988
MFS® Intermediate Income Trust introduced; a closed-end mutual fund that attracted $2 billion in the largest initial public offering in US 
history up to that point. 

1989 MFS® Global Opportunistic Bond Fund

1990 MFS® Global Total Return Fund

1997 MFS® Emerging Markets Debt Fund

1998 MFS® Global High Yield Fund

2003 MFS® Inflation-Adjusted Bond Fund

2006 MFS® Diversified Income Fund

2008 MFS® Emerging Markets Debt Local Currency Fund

2021 MFS® Municipal Intermediate Fund

2022 MFS® Core Bond Fund

MFS funds mentioned are not registered for sale outside of the United States. This paper does not constitute an offer or solicitation and is 
intended for informational purposes only.
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The views expressed are those of the author(s) and are subject to change at any time. These views are for informational purposes only and should not be relied upon as a recommendation to 
purchase any security or as a solicitation or investment advice. No forecasts can be guaranteed.

Unless otherwise indicated, logos and product and service names are trademarks of MFS® and its affi liates and may be registered in certain countries.

Distributed by: U.S. - MFS Investment Management; Latin America - MFS International Ltd.

Please note that in Europe and Asia Pacifi c, this document is intended for distribution to investment professionals and institutional use only. In Canada, this document is intended 
for distribution to institutional clients only.

Note to readers in Canada: Issued in Canada by MFS Investment Management Canada Limited. Note to UK and Switzerland readers: Issued in the UK and Switzerland by MFS International 
(U.K.) Limited (“MIL UK”), a private limited company registered in England and Wales with the company number 03062718, and authorised and regulated in the conduct of investment business 
by the UK Financial Conduct Authority. MIL UK, an indirect subsidiary of MFS®, has its registered offi ce at One Carter Lane, London, EC4V 5ER. Note to Europe (ex UK and Switzerland) 
readers: Issued in Europe by MFS Investment Management (Lux) S.à r.l. (MFS Lux) – authorized under Luxembourg law as a management company for Funds domiciled in Luxembourg and 
which both provide products and investment services to institutional investors and is registered offi ce is at S.a r.l. 4 Rue Albert Borschette, Luxembourg L-1246. Tel: 352 2826 12800. This material 
shall not be circulated or distributed to any person other than to professional investors (as permitted by local regulations) and should not be relied upon or distributed to persons where such 
reliance or distribution would be contrary to local regulation; Singapore - MFS International Singapore Pte. Ltd. (CRN 201228809M); Australia/New Zealand - MFS International Australia Pty 
Ltd (“ MFS Australia”) (ABN 68 607 579 537) holds an Australian fi nancial services licence number 485343. MFS Australia is regulated by the Australian Securities and Investments Commission.; 
Hong Kong - MFS International (Hong Kong) Limited (“MIL HK”), a private limited company licensed and regulated by the Hong Kong Securities and Futures Commission (the “SFC”). MIL HK is 
approved to engage in dealing in securities and asset management regulated activities and may provide certain investment services to “professional investors” as defi ned in the Securities and 
Futures Ordinance (“SFO”).; For Professional Investors in China – MFS Financial Management Consulting (Shanghai) Co., Ltd. 2801-12, 28th Floor, 100 Century Avenue, Shanghai World 
Financial Center, Shanghai Pilot Free Trade Zone, 200120, China, a Chinese limited liability company registered to provide fi nancial management consulting services.; Japan - MFS Investment 
Management K.K., is registered as a Financial Instruments Business Operator, Kanto Local Finance Bureau (FIBO) No.312, a member of the Investment Trust Association, Japan and the Japan 
Investment Advisers Association. As fees to be borne by investors vary depending upon circumstances such as products, services, investment period and market conditions, the total amount nor 
the calculation methods cannot be disclosed in advance. All investments involve risks, including market fl uctuation and investors may lose the principal amount invested. Investors should 
obtain and read the prospectus and/or document set forth in Article 37-3 of Financial Instruments and Exchange Act carefully before making the investments ; Bahrain - This document has not 
been approved by the Central Bank of Bahrain which takes no responsibility for its contents. No offer to the public will be made in the Kingdom of Bahrain and this document is intended to be 
read by the addressee only and must not be passed to, issued to, or shown to the public generally. The Central Bank of Bahrain assumes no responsibility for the accuracy and completeness of 
the statements and information contained in this document and expressly disclaims any liability whatsoever for any loss howsoever arising from reliance upon the whole or any part of the 
contents of this document. The Board of Directors and the management of the issuer accepts responsibility for the information contained in this document. To the best of the knowledge and 
belief of the board of directors and the management, who have all taken all reasonable care to ensure that such is the case, the information contained in this document is in accordance with the 
facts and does not omit anything likely to affect the reliability of such information.; Kuwait - This document is not for general circulation to the public in Kuwait. The information has not been 
licensed for offering in Kuwait by the Kuwait Capital Markets Authority or any other relevant Kuwaiti government agency. No private or public offering of the information is being made in Kuwait, 
and no agreement relating to the information will be concluded in Kuwait. No marketing or solicitation or inducement activities are being used to offer or market the information in Kuwait.; 
Oman - For Residents of the Sultanate of Oman:  The information contained in this document does not constitute a public offer of securities in the Sultanate of Oman as contemplated by the 
Commercial Companies Law of Oman (Royal Decree 4/74) or the Capital Market Law of Oman (Royal Decree 80/98). This information is being circulated on a limited basis only to corporate 
entities that fall within the description of sophisticated investors (Article 139 of the Executive Regulations of the Capital Market Law). The recipient acknowledges that they are a sophisticated 
investor who has experience in business and fi nancial matters and is capable of evaluating the merits and risks on an investment.; South Africa - This document has not been approved by the 
Financial Services Board and neither MFS International (U.K.) Limited nor its funds are registered for public sale in South Africa.; UAE - This document, and the information contained herein, 
does not constitute, and is not intended to constitute, a public offer of securities in the United Arab Emirates and accordingly should not be construed as such. The information is only being 
offered to a limited number of exempt investors in the UAE who fall under one of the following categories of non-natural Qualifi ed Investors: (1) an investor which is able to manage its 
investments on its own, namely: (a) the federal government, local governments, government entities and authorities or companies wholly-owned by any such entities; (b) international entities 
and organisations; or (c) a person licensed to carry out a commercial activity in the UAE, provided that investment is one of the objects of such person; or (2) an investor who is represented by an 
investment manager licensed by the SCA, (each a “non-natural Qualifi ed Investor”). The information and data have not been approved by or licensed or registered with the UAE Central Bank, 
the Securities and Commodities Authority, the Dubai Financial Services Authority, the Financial Services Regulatory Authority or any other relevant licensing authorities or governmental 
agencies in the UAE (the “Authorities”). The Authorities assume no liability for any investment that the named addressee makes as a non-natural Qualifi ed Investor diligence on the accuracy of 
the information relating to the securities. If you do not understand the contents of this document you should consult an authorised fi nancial adviser.; Saudi Arabia - This document may not be 
distributed in the Kingdom except to such persons as are permitted under the Investment Funds Regulations issued by the Capital Market Authority. The Capital Market Authority does not make 
any representation as to the accuracy or completeness of this document, and expressly disclaims any liability whatsoever for any loss arising from, or incurred in reliance upon, any part of this 
document. Prospective purchasers of the securities offered hereby should conduct their own due diligence on the accuracy of the information relating to the securities. If you do not understand 
the contents of this document, you should consult an authorised fi nancial adviser.; Qatar - This material/fund is only being offered to a limited number of investors who are willing and able to 
conduct an independent investigation of the risks involved in an investment in such material/fund. The material does not constitute an offer to the public and is for the use only of the named 
addressee and should not be given or shown to any other person (other than employees, agents or consultants in connection with the addressee’s consideration thereof). The fund has not been 
and will not be registered with the Qatar Central Bank or under any laws of the State of Qatar. No transaction will be concluded in your jurisdiction and any inquiries regarding the material/fund 
should be made to your contact outside Qatar.

MFS may incorporate environmental, social, or governance (ESG) factors into its fundamental investment analysis and engagement activities when communicating with issuers. The examples 
provided above illustrate certain ways that MFS has historically incorporated ESG factors when analyzing or engaging with certain issuers but they are not intended to imply that favorable 
investment or engagement outcomes are guaranteed in all situations or in any individual situation. Engagements typically consist of a series of communications that are ongoing and often 
protracted, and may not necessarily result in changes to any issuer’s ESG-related practices. Issuer outcomes are based on many factors and favorable investment or engagement outcomes, 
including those described above, may be unrelated to MFS analysis or activities. The degree to which MFS incorporates ESG factors into investment analysis and engagement activities will 
vary by strategy, product, and asset class, and may also vary over time. Consequently, the examples above may not be representative of ESG factors used in the management of any investor’s 
portfolio. The information included above, as well as individual companies and/or securities mentioned, should not be construed as investment advice, a recommendation to buy or sell or an 
indication of trading intent on behalf of any MFS product.

Please keep in mind that a sustainable investing approach does not guarantee positive results. 

The views expressed are those of MFS, and are subject to change at any time. These views should not be relied upon as investment advice, as securities recommendations, or as an indication 
of trading intent on behalf of any MFS investment product.


