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BLENDED RESEARCH

The Navigator’s Tale:
The Power of Blending Research

Imagine you’re the captain of a ship, sailing through the unpredictable waters
of European equity markets. For years, you’ve relied on two trusted navigators.

Navigator One Navigator Two

A seasoned sailor, relying on experience, A master of technology. She uses advanced
intuition, and a deep understanding of the instruments, satellite data, and mathematical
tides and weather. He’s your “fundamental models to chart the best course. She’s your
analyst” — skilled at reading the signs, “quantitative analyst” — able to process vast
knowing which ports are safe, and which amounts of information and spot patterns
storms to avoid. invisible to the naked eye.

In calm seas, each navigator has their strengths. Sometimes, the seasoned sailor’s intuition
helps you avoid hidden reefs. Other times, the tech-savvy navigator’s data reveals a shortcut
that saves days of travel.

But what happens when the weather turns? When the market is full of uncertainty from political
shifts, economic shocks or sudden storms, relying on just one navigator can leave you exposed.
The experienced sailor might miss a new hazard; the technologist might overlook a subtle
change in the wind.

That’s where the Blended Research® approach comes in. Instead of choosing one navigator,
you combine their insights. You plot your course using both experience and data, intuition and
analysis. By avoiding the difficulties of relying on just one perspective, you're better equipped to
handle whatever the market throws your way.

In today’s environment, uncertainty is the norm, not the exception. As markets shift rapidly,
what worked last year may not work tomorrow. Blending fundamental and quantitative
research gives us two sets of eyes on the helm. Combining both of these viewpoints, with

strict navigation parameters relative to our benchmark, can help us reach our target destination
with greater confidence.

For financial advisors, this means you can offer clients a strategy that’s not just about chasing
returns, but about managing risk and adapting to change. Choosing the MFS Meridian Blended
Research European Equity Fund is like having both navigators on board, helping you steer
through uncertainty and delivering clients to their destination. 4
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The views expressed are those of MFS, and are subject to change at any time. These views should not be relied upon as investment advice, as securities recommendations,
orasan indication of trading intent on behalf of any MFS investment product.

Emerging markets can have less market structure, depth, and regulatory, custodial or operational oversight and greater political, social, geopolitical and economic instability
than developed markets.

Investments in debt instruments may decline in value as the result of, or perception of, declines in the credit quality of the issuer, borrower, counterparty, or other entity
responsible for payment, underlying collateral, or changes in economic, political, issuer-specific, or other conditions. Certain types of debt instruments can be more sensitive
to these factors and therefore more volatile. In addition, debt instruments entail interest rate risk (as interest rates rise, prices usually fall). Therefore, the portfolio’s value may
decline during rising rates.

See the fund’s offering documents for more details, including information on fund risks and expenses. For additional information, call Latin America: 416.506.8418

in Toronto or 352.46.40.10.600 in Luxembourg. U.K.: MFS International (U.K.) Ltd., 1 Carter Lane, London, EC4V 5ER UK. Tel: 44 (0)20 7429 7200. European Union: MFS
Investment Management Company (Lux) S.arl. 4 Rue Albert Borschette, Luxembourg 1-1246.Tel: 352 2826 12800 .

MFS Meridian Funds is an investment company with a variable capital established under Luxembourg law. MFS Investment Management Company (Lux) S.arl. is the
management company of the Funds, having its registered office at 4, Rue Albert Borschette, 1-1246 Luxembourg, Grand Duchy of Luxembourg (Company No. B.76.467).

The Management Company and the Funds have been duly authorised by the CSSF (Commission de Surveillance du Secteur Financier) in Luxembourg.

The funds are established as a “restricted foreign scheme” in Singapore. This material has not been registered as a prospectus with the Monetary Authority of Singapore.
Accordingly, this material and any other document or material in connection with the offer or sale, or invitation for subscription or purchase, of the securities may not be
circulated or distributed, nor may the securities be offered or sold, or be made the subject of an invitation for subscription or purchase, whether directly or indirectly, to persons
in Singapore other than (i) to an institutional investor (as defined in the Securities and Futures Act 2001 of Singapore, as amended or modified (the “SFA”)) pursuant to Section
304 of the SFA, (ii) to a relevant person, or any person pursuant to Section 305(2) of the SFA, and in accordance with the conditions specified in Section 305 of the SFA or (iii)
otherwise pursuant to, and in accordance with the conditions of, any other applicable provision of the SFA. This document has not been reviewed by The Monetary Authority
of Singapore.

This document has not been reviewed or approved by the Hong Kong Securities and Futures Commission.

MFS Meridian Funds may be registered for sale in other jurisdictions or otherwise offered where registration is not required.

MFS Meridian Funds are not available for sale in the United States or to US persons.

Unless otherwise indicated, logos, product and service names are trademarks of MFS and its affiliates and may be registered in certain countries.

Information on investors rights is made available in English and, as the case may be, in local language at meridian.mfs.com.

MFS Investment Management Company (Lux) S.a r.l. may decide to terminate the marketing arrangements of this fund in accordance with the appropriate regulation. The
offering documents (sales prospectus and Key Information Documents (KIDs), or in the U.K. Key Investor Information Documents (KIIDs)) articles of incorporation and financial
reports are available to investors at no cost in paper form or electronically at meridian.mfs.com, at the offices of the paying agent or representative in each jurisdiction or from
your financial intermediary. KIDs are available in the following languages; Danish, Dutch, English, French, German, Italian, Norwegian, Portuguese, Spanish, and Swedish. KIIDs
and the sales prospectus and other documents are available in English.

ThismaterialisforuseonlyinAustria, Finland, France, Germany, Hong Kong, Italy, Luxembourg, Netherlands, Norway, Singapore, Spain, Sweden, Switzerland,
Taiwan, United Kingdom, NorthAmerica, South Americaand Central America.
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